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Lerna G., Sales & Operations Manager is a key player in the success of the RC Show - 
Canada’s Premier Foodservice & Hospitality Annual Trade Event. 

Lerna leads the expositions team in sales, marketing and production. Lerna is an active 
member of CAEM, the Canadian Association of Expositions Management. She received 
her CEM designation in 2016 and continues to step up, adding value within numerous 
committees and most recently joined the CAEM Board of Directors. Lerna's passion and 
dedication was immediately recognized in 2017 by her peers, where she was presented 

with the Rising Star Award. Her love for the events industry has no boundaries. She has played a pivotal role in 
other special events including Woofstock, TmrwTday Festival, Honda Toronto Indy, AllState Soccer Show and 
MOMFest. 

 

 Lisa Barnes, Director, Building & Construction Events Canada, Informa Connect 

A self-described passionate event strategist, Lisa Barnes is committed to producing 
sustainable and innovative events. She has spent the last twenty years creating 
immersive experiences with brands, and is currently most passionate about the work 
she is doing with her team to propel hybrid events forward. 
 As Director of the Canadian Construction Portfolio with Informa Connect and 
previously as Director of Business Development in the Architecture and Design 
industry, Lisa has developed a unique perspective when it comes to partnerships and 
content. Influenced by her time spent collaborating with Architects and Designers on 

temporary architecture and features at her events and partnering with brands that made these projects 
possible, she aspires to continue to connect people together in a meaningful way. 

 

Mike Morton, President, Unity Event Solutions 

Mike Morton has been in the event industry for over 25 years as an event 
technology provider and managing his own events.  Being both technical and 
understanding the needs of event producers provides a strong perspective on how 
technology can help complement and drive event attendance and exhibitor ROI. 

 

 

 

Wes Scott, President and CEO, EventWorx Corporation 
 
Wes has more than 25 years of event and conference management 
experience.  Wes, together with two partners launched EventWorx in 2017 through 
a management buyout of dmg events’ regional assets. EventWorx produces their 
own conferences, trade shows and acts as PCO for an increasing number of clients. 
Early into the pandemic, Wes and his team adapted to virtual conferences and have 
produced ten major events during the past eighteen months.  

Prior to launching EventWorx, Wes held the position of Executive Vice President, Energy at dmg events, a role 
he had between 2012 and 2017. Wes joined dmg in June of 2000, as Sales Manager. Over the course of 
seventeen years, he enjoyed several promotions, and ultimately became EVP in 2012. As Executive Vice 
President, Wes had responsibility for a portfolio of events across North and South America and with his team 
they launched and grew a portfolio of international conferences, trade shows, and trade missions.   

Wes currently sits on Sports and Event Marketing and Management Program at Medicine Hat College, recently 
completed two terms on the Bow Valley College Event Management Board of Directors and taught an event 
management course at Mount Royal University for five years. He also has been active with the Canadian 
Association of Exhibition Management and Alberta Live Events Coalition. 

 


